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I

t has been just over 12 months since news hit of the major
acquisition of a scaffold boards operation by a ﬁrm that already claims the title of the UK’s leading manufacturer of said
essential equipment. Plenty of time for things to bed in, and
for the industry to see exactly what the business impact of
that purchase would be.
Just in case the story passed you by, allow us to recap. In
November 2017, Caspian, the purchasing company, took control of the entire scaffold boards offering of Marley Eternit,
formerly known as John Brash and Co, a move that would
bolster the former business’ already enviable position at the
top of the market leaderboard.
The decision was then followed by the opening of a
new state-of-the-art site in Scunthorpe, the location of the
company’s ﬁrst ever depot. This has signiﬁcantly improved efﬁciency and increased capacity.
“This investment will reinforce and further develop our
core value of supplying the very best quality timber scaffold
boards, ensuring full complicity to BS2482:2009,” Caspian
CEO Neil Garrison told us at the time.
“We share the same values as John Brash in customer
service, innovation and integrity, and will continue to strive

for nothing but excellence in all aspects of our operation,” he
continued. “This acquisition will complement our ever-growing scaffolding equipment hire and sales business, providing
comprehensive scaffolding packages throughout the UK and
overseas.
Needless to say, the investment did not come cheap. And
that’s a clear sign Caspian predicts demand for its products
to continue climbing, both among its UK customer base and
clients across Europe, the Middle and Far East.
Clear opportunities for further expansion, Mr Garrison
has his and the company’s sights ﬁrmly set on a prosperous
future, as the 30-year-old ﬁrm looks to further consolidate its
position, and cement its already-incredible reputation.
“The opportunity to acquire the scaffold boards operation arose out of the blue but ﬁt perfectly into our ongoing
expansion plans and our planned move to take the business
to the next level,” says Mr Garrison when we ask how the
acquisition came about, before continuing to explain the
importance of being able to offer more boards to UK and
overseas construction ﬁrms.
“As an organisation we have always been up to date with
the changes to the sector and have held both BSI Kitemark

FEATURE

and ISO9001:2015 accreditation. Since the acquisition we are
now fully PEFC accredited,” he says.
“The industry is suffering from an inﬂux of scaffold boards
entering the market from outside of the UK and these
boards do not meet the actual standards of BSI. It is important to us to maintain the highest standard and quality
of scaffold boards that meet the exact speciﬁcations and
standards required, this is exactly what our facility prides itself
upon.”
As for the Scunthorpe site’s output, Mr Garrison is quick to
refer to the numbers, with Caspian now capable of making
a staggering two million boards per year thanks to the new

address, and the additional machinery therein. “Our previous
site was simply too small for our long-term expansion plans,”
he adds.
So what does this mean for the future of the business, and,
in turn, the future of the scaffolding sector here in the UK,
given Caspian’s role as leader of the pack?
“Our main goal at the new manufacturing facility is to
ensure that we offer the best standard of scaffold boards
to the market. Be this standard boards or bespoke boards
to the customer’s needs. We can offer personalised named
endbands, customer detailed branding, board reinforcement
plates and also various treatments including ﬁre retardant to
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Euroclass C & B and also preservative treatments,” says Mr
Garrison.
“The scaffold boards complement our existing range of
scaffolding equipment including tube, ﬁttings, system scaffolding, access towers and all accessory items, allowing us to offer
the complete scaffolding access package for hire and sales.”
This is certainly the right time to have made such a large
scale investment, and for bets to be hedged. According to a
recent report by Transparency Market Research – ‘Scaffolding
Market – Global Industry Analysis, Size, Share, Growth, Trends
and Forecast 2018-2026’ – the worldwide industry is booming. Growth is expected to hit 6.1% over the next eight years,

bringing the total value to $78.4billion.
Being able to tap into not just the growing demand for
the basics of scaffolding, but also all other elements involved
in the set-up of this equipment, therefore, puts Caspian in a
very strong position, making it difﬁcult to imagine the ﬁrm
losing its market leadership.
After all, it has a long history of being ﬁrst off the mark,
with the company’s roots lying in a client base largely focused
on the then-emerging Middle Eastern construction sector
during the mid-1980s. A focal point many competitors didn’t
pick up on at the time, which proves Caspian’s innovative and
forward-thinking approach to doing business. SM

